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Financial Planning Planning Your Financial Future

Buying a new home could 
  also be a good time to 
  get your fi nan cial 

house in or der.  If you are like 
most people, your home and re-
 tire ment savings may be the larg-
 est in vest ments you will make in 
your life time.  A fi  nan cial plan can 
help you clearly ar tic u late what you 
want your money and in vest ments 
to achieve for you.
 Creating a good fi  nan cial plan is 
much easier than you might think.  
The toughest decision you’ll need 
to make is the fi rst one: to call a 
fi nancial consultant and ask about 
the professional planning services 
available to you.  Here’s what to 
expect.
 1. An in tro duc to ry meet ing.  This 
is an initial dis cus sion where you 
can clearly spell out what your 
fi  nan cial goals are.  You can spe-
 cifi   cal ly discuss where you think 
your fi nanc es are in order and 
where you think they may need 
im prov ing.  Typ i cal issues to dis-
 cuss in clude: re tire ment, col lege 
plan ning, tax li a bil i ty, dis abil i ty or 
death, ca reer change or busi ness 
ven tures, prop er in vest ing and 
es tate plan ning.
 2. A data gathering stage.  This 
step is an inventory of what you 
own and what you owe.  Gath er ing 
a few records such as bank, life in-
 sur ance and bro ker age state ments, 
last year’s 1040, real estate, re tire -
ment ac counts, and trusts, wills or 
oth er es tate doc u ments will make 
this step much easier.
3. Your plan pre sen ta tion.  Al low 
ample time for your fi  nan cial con-
 sult ant to analyze the data you pro-
 vide and prepare a com pre hen sive 
plan.  Typical high lights in clude: 
tax reduction, in vest ment analysis, 
as set allocation, in come growth 
and draw down, and estate plan-
ning.  The complexity and depth 
of your plan will cor re spond with 
the va ri ety of assets and li a bil i ties 
shown in your data.
4. Implement sug gest ed strat e gies. 

In addition to as sess ing your cur-
rent situation, your fi  nan cial plan 
will include rec om men da tions 
for im prove ment.  You might be 
able to change some things rather 
quickly (such as mov ing from tax-
 able bonds to tax-free in vest ments) 
while you may use others as long er-
term goals (such as rebalancing 
your portfolio or drafting estate 
planning doc u ments).
5. Monitor and update your 
plan regularly. Most experts 
rec om mend you revisit your plan 
ev ery 3 to 5 years or whenever you 
have a life-changing event.  Tax law 
or ca reer changes, children or 
grand chil dren, or any time your 
fam i ly situation changes warrants 
re con sid er a tion of your plan.  You 
should update your fi nancial con-
 sult ant on what has occurred and 
your ex pec ta tions near and long-
term. To geth er you can determine 

if your plan needs a tune-up or a 
com plete overhaul.
 It is important to work with a 
pro fes sion al fi nancial plan ner you 
know you can trust. Some im por tant 
trusted designations to look for are: 
CFA (Certifi ed Fi nan cial An a lyst), 
CFP (Certifi ed Fi nan cial Plan ner), 
CLU (Chartered Life Un der writ er), 
ChFC (Chartered Fi nan cial Consul-
tant) and PFS (Per son al Fi nan cial 
Specialist).  These are some of 
the major legitimate des ig na tions 
in fi nancial advising that you are 
likely to come across.
 Your fi nancial plan pro vides se cu -
ri ty and peace of mind.  You know 
the condition of your fi nan cial 
home from the foun da tion to the 
roof.  Credit yourself for hav ing the 
vision to make your money return 
all the rewards you want.  That’s 
the true benefi t of creating your 
personal fi nancial plan.




